THE B2B INSURANCE PLATFORM...REDEFINED



NATIONAL ENGAGEMENT. LOCAL SUPPORT.

A RESOURCE BUILT SPECIFICALLY FOR B2B DISTRIBUTION:
INSURANCE REVENUE WITHOUT THE INVESTMENT.

You may not have thought a lot about how to make insurance a larger part of your business,
since tight budgets, wrong timing, advisor resistance, or competing priorities may have gotten
in the way.

Adding Insurance Planning to your service offerings is nothing new. But the way
AimcoR Enterprise Insurance Group (EIG) helps you and your advisors deliver it, is.

We want you to become more fo your clients. VWe know that in order to get more of your
advisors engaged in insurance, we need to do it in a way that is creative, consistent, and

compliant. That's where AimcoR EIG can help by generating additional revenue for your firm
through insurance af no incremental expense.




COMMITTED TO YOU AND YOUR ADVISORS.

We believe driving insurance adoption in your firm begins with educating your advisors on how to approach
their clients and teaching them how to infroduce insurance as a key component of comprehensive financial
planning. We do this by engaging on a national scale, while delivering local support. It's also about helping you
make the most of an opportunity that has the potential to significantly grow your organization’s revenue. That is
what we can help you accomplish, every step of the way.

ONE UNIT WITH A WIDE REACH.

AimcoR EIG is one interconnected unit with 18 regional offices, 50+ wholesale,/development professionals,
and 200+ employees. We are professional, prepared, and proud to be one of the fasfest growing institutional
distribution organizations in the country.

We are ready to show you how to offer more.

Your clients are ready.

The question is, are you?




OUR GOAL: To Secure YoOur ADVISORS'
RELEVANCE & CLENT RETENTION

STATISTICS SHOW. ../ 0% OF ADVISORS EXPERIENCE A CLENT ATTRITION RATE THAT EXCEEDS 1 5% A YEAR.
AND, HOW ABOUT THIS PAINFUL FIGURE...ONLY 4% OF ADVISORS RETAIN ASSETS INTO THE NEXT GENERATION.

As consumers have turned to online resources for cost savings and seemingly better ways to manage their own
portfolios, advisors have sfruggled to maintain their proctices. That's right, maintain, not grow.

Until clients begin to view their advisors as assefs, rather than expenses, the kind of growth seen decades
ago is history. One way to increase the value you offer your clients is to become their most frusted source for all
of their financial planning decisions—including insurance.

The 'stickiness’ of an insurance transaction virtually guarantees your advisors an automatic introduction to the
surviving spouse or next generation, making it easier to retain existing and gather new assets.

Are enough of your advisors offering insurance to their clients? If notf, you are missing out not only on potential
revenue, but your advisors are putting themselves in a position fo lose the frust of their clients by falling short in
ferms of offerings. AimcoR EIG can help.

OUR MISSION:

TO BECOME YOUR # 1 TRUSTED RESOURCE FOR GROWING INSURANCE REVENUE.

We are narrow in our focus, selective in our alignments, and deep in our relationships. What does this
mean for you? More dedicated resources, more personalized, conciergelevel service, and better results.
We recognize that the institution owns their advisors and clients, and ultimately directs that relationship.
Our client is youw, the insfitution, and our goal is to create a platform that allows you to offer insurance
services while better supporting your advisors.

OUR VISION:

TO BE THE LEADING B2B PARTNER AT DRIVING INSURANCE PLANNING ADVISOR ADOPTION.

Generdlly, the industry focuses on improving insurance sales for the 30% of advisors who are already
selling it. Our approach is fo engage with all of your advisors by infroducing them fo insurance
planning, increasing their comfort level, and assisting them in offering this additional service fo their
clients without compromising time spent on their core competencies. With our personalized and
localized process, we can move the needle in the right direction, and our people can deliver robust
support that redefines the true potential of insurance distribution.




OUR TH R E E CRITICAL ATTRIBUTES:

CREATIVE. CONSISTENT. COMPLIANT.

How we ENGAGE, INTEGRATE, AND SERVICE.

AimcoR EIG is ereative in how we educate advisors to incorporate insurance into the planning process. VWe
learn your financial planning software and identify opportunities for advisors. Instead of complicating the process,
we offer A to Z, turnkey solutions and operate in the capacity which you and the advisor find most comfortable.

As your single-point resource, our primary objective is to infegrate and service the institution and the advisor in a
compliant manner. We collaborate with your compliance department to ensure that the appropriate ideas and
solutions are presented to your advisors and their clients.

AimcoR EIG has a strong national presence. Your advisor population is aligned with our 18 individual locations
in order to develop personal relationships, locally, with the team that handles their business. Each AimcoR EIG

office maintains a full sales staff capable of
working jointly with your advisors and their
clients, followed by conciergelevel operational
support and service. All of this is done under
consistent rules of engagement on @
national basis, with single-point, centralized
relationship management and reporting
provided at the AimcoR EIG corporate level.

Additionally, we are the first B2B inifiative to
offer inforce management solutions that allow
us to proactively provide service affer the sale
while also ensuring you and your advisors
are meeting fiduciary responsibility to clients.

Last but not least, our relationship with
insurance companies allows us to be an
effective, bold advocate for you, your
advisors, and their clients.



AimcoR Group is a leading national insurance marketin
WHAT MAKES P S 9

organization consisting of 45 independent member

companies that focus on distributing and servicing \ ‘

insurance and retirement products through \ '
independent financial advisors, brokerdealers,

property and casualty firms, banks, and l
DIFFERENTQ directHo-consumer marketers.

L N — The AimcoR EIG carrier por’rfohq is

one of the most comprehensive in the

industry. We realize that providing

® Local provider with national reach access fo top carriers and products

is critical o your success.

We deliver this, but you gain

additional confidence knowing

e Single point for support, expertise, innovation, we have established relafionships
and technology inside these carrier partners.

e Carrier neutral; 100% client driven

® Norincremental-cost insurance partner

® Independently owned and selective in
our alignments

® |nfegrafed info your system




To learn more about AimcoR Enterprise Insurance Group, please contact:

Marc R. VERBOS

Executive Director; AimcoR Enterprise Insurance Group, marc.verbos@aimcorgroup.com

JoHN C. ZIAMBRAS Marc R. VErRBOS TERRY ANN BROWER
President & CEO; VP Business Development; VP Operations and Finance;
AimcoR Group, LLC AimcoR Group, LLC AimcoR Group, LLC
john.ziambras@aimcorgroup.com marc.verbos@aimcorgroup.com ferry. brower@aimcorgroup.com

601 East Pecan Street
AIMCOR PHlugerville, TX 78660
866.428.0108

Www.aimcoreig.com

Enterprise Insurance Group



